
Construction Sector

An economic, credit, financial and 
monetary System 

The American Trade System



Construction Sector

The American Trade System has been 
created using a financial model developed 
and perfected by Switzerland’s WIRBank 
Trade System, an operation and has provided 
services to the construction industry in that 
country since 1934. 
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Members Main Objectives:

• To have a competitive advantage in generating
new business

• To save cash while making purchases of 
equipment, products and services

• To increase cash flow and profits

• To use tax laws to secure higher cash savings

and increase net-worth

American Trade System
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Qualifications for Membership

A business must belong to one of these sectors:

• Construction
• Manufacturing
• Hospitality
• Professional Services
• Retail (B2B)
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Qualifications for Membership

• B2B enterprises, well established and 
creditworthy

• Have unsold/unused inventory and/or capacity, 
i.e. the ability and desire to increase sales

• Have use for goods and services provided by 
companies in the sectors serviced by the System
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Unique Features of the System:

1.  Members use a Trade Credit, the ATS Dollar, in combination with 
the U.S. Dollar, to generate business and profits.

2.  The System extends credit to its members by accepting assets, 
typically in the form of guaranteed notes, as security for the issue 
of  the trade credit equal in value to the U.S. Dollar.

3. The Trade Credit is also used, as part payment, in exchange 
transactions structured under Internal Revenue Code (IRC) 1031 
Like-Kind Exchanges. which permits the sale and purchase of 
corporate assets while having the taxes on those transactions 
deferred. This results in an increase in tax and cash savings and 
additional working capital for the member. 

American Trade System
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The System provides:

1. A competitive advantage in securing new
business

2. A credit line which increases working capital 
for its members

3. An effective way to save cash when buying 
equipment and other goods and services

American Trade System
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How a construction company, member of the System, 
secures new business:

The company bids on jobs from companies that also qualify to 
be in the System and offers to accept, as payment, a 
combination of cash and trade credits (ATS Dollars). As an 
example: 70% cash and 30% ATS Dollars

This results in a competitive advantage because it requires the 
client to use 30% less cash to pay for the job.

This is accomplished by a collaborating effort between the 
company’s sales department and the System’s brokers.   

American Trade System

8



How the construction company spends the trade credits.

The company purchases equipment, products and services 
from other members of the System on a part-cash, part-trade 
credit basis.  

This is accomplished by a collaborative effort between the 
company’s purchasing or procurement department and the 
System’s brokers.    

American Trade System
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The Credit and Financial System

Members secure a line of credit in ATS Dollars by executing a note 
and a personal or corporate guarantee. Upon credit approval, the notes 
are placed with a fiduciary who, on a monthly basis, issues a report 
listing all notes and their value, as the assets of the System. The 
System’s liabilities are represented by the aggregate amount of ATS 
Dollars in the System, i.e. the circulating ATS money.

Members’ accounts are maintained using a program similar to a 
banking software which provides a platform for payment services 
including online account access, transaction posting and viewing.

The System is in compliance with  the Tax Equity Fiscal 
Responsibility Act (TEFRA) which requires all trade activities be 
reported to the IRS. 

American Trade System
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The System also allows:  
U.S. companies to take advantage of a unique law, 
Internal Revenue Code (IRC) 1031 Like-Kind 
Exchanges, which allows for the deferment of taxes 
in transactions involving the sale and acquisition of 
corporate assets both real and personal.

This tool is not available to Swiss and other foreign 
companies.

American Trade System
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A New System

Such an economic, credit, financial and 
monetary system is new to the U.S., 
however, a Swiss organization has provided 
identical services to businesses since 1934. 

A look at our Swiss counterpart:

American Trade System
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• Switzerland has 7.5 million people. Its economy is  
approximately 1/40th of the U.S. economy

• The WIRBank Trade System has 62,615 members 
and generates 6 billion dollars in annual business

• There are 8,107construction-related companies 
including1,777 building contractors

Following is a list of actual members of the WIR 
Trade System in the construction sector. They 
range…

Bank Trade System

13



14

…from a small contracting firm….
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…to a midsize contracting company…



16

…to companies capable of large projects like tunnels…



17

… and major water projects and large buildings.
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Construction Sector

Vendors and suppliers provide a variety of
goods and services…

Bank Trade System
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…ranging from sellers of equipment typically used in the 
construction sector…



20

… to manufactures/sellers of specialized type of equipment, such 
as cranes…
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… to sellers of equipment used in excavating operations…



22

…to sellers of construction tools.
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Building materials range from pavers, granite, pre-fab products 
to plastic products…



24
…to lumber yards, nurseries, ceramics to pipe.
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Construction Sector

Subcontractors services range from…

Bank Trade System
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…carpenter, scaffolding, painting and roofing services…
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…to insulation, drywall, barricade and rebar services.



Swiss companies have used the WIR Trade 
System to improve their operations for many 
years. As the same services are made available 
to American companies it is reasonable to 
expect similar results for U.S. companies.

In addition, there are some tax laws, unique to 
the U.S., that permit a System’s member to 
save additional cash and increase substantially 
the cash flow and net worth of the company. 
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Following is an illustration of the proforma 
financial benefits derived by a typical 
construction company as a result of 
participation in the System’s operation.

XYZ Construction Company is a 100 million 
Dollar a year operation:
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ALL-CASH SALES TRADE SALES

100,000,000 Cash Sales 10,000,000
(70% Cash 30% ATS Dollars)

90,000,000 Cash Exp 7,000,000 Cash

- 3,000,000 - 5,000,000 (50% of 10M)

87,000,000 2,000,000

10,000,000 Net Profit 3,000,000 ATS Dollars

2,000,000

All Fixed and 
Variable Expenses

Rent, Leases, Payroll
Insurance, Advertising, 
Materials, Subcontracts, 
etc .
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XYZ Construction Company

Note: XYZ Construction Company is not a Member of the System.



ALL-CASH SALES TRADE SALES

100,000,000 Cash Sales 10,000,000
(70% Cash 30% ATS Dollars)

90,000,000 Cash Exp 7,000,000 Cash

- 3,000,000 - 5,000,000 (50% of 10M)

87,000,000 2,000,000

10,000,000 Net Profit 3,000,000 ATS Dollars

2,000,000

3,000,000

15,000,000 Total Net Profits

Increase in Profits: 50% (5,000,000)
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XYZ Construction Company

Note: XYZ Construction Company is now a memberof the System. 
Additional sales to other System Members amount to 10% of gross sales or 
10,000,000 done on a 70% cash, 30% ATS Dollar basis.

All Fixed and 
Variable Expenses

Rent, Leases, Payroll
Insurance, Advertising, 
Materials, Subcontracts, 
etc .



ALL-CASH SALES TRADE SALES

100,000,000 Cash Sales 10,000,000
(70% Cash 30% ATS Dollars)

90,000,000 Cash Exp 7,000,000 Cash

- 3,000,000 - 6,500,000 (65% of 10M)

87,000,000 500,000

10,000,000 Net Profit 3,000,000 ATS Dollars

500,000

3,000,000

15,000,000 Total Net Profits

Increase in Profits: 50% (5,000,000)
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XYZ Construction Company

Note: The incremental cost is calculated at 65% of the additional sales. This 
will consists of any hard cost directly related to the dual-currency sales. This 
also contains the charges of the System. The $6,500,000 is deducted from the 
cash received and the remaining $500,000 is positive cash-flow which 
increases the bottom line.

All Fixed and 
Variable Expenses

Rent, Leases, Payroll
Insurance, Advertising, 
Materials, Subcontracts, 
etc .



ALL-CASH SALES TRADE SALES

100,000,000 Cash Sales 10,000,000
(70% Cash 30% ATS Dollars)

90,000,000 Cash Exp 7,000,000 Cash

- 3,000,000 - 6,500,000 (65% of 10M)

87,000,000 500,000

10,000,000 Net Profit 3,000,000 ATS Dollars

500,000

3,000,000

15,000,000 Total Net Profits

Increase in Profits: 50% (5,000,000)
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XYZ Construction Company

Note: The 3,000,000 ATS Dollars are used to replace U.S. Dollars, by using 
them, as part payment, with vendors also members of the System. This results 
in an annual savings of $3,000,000 which also goes directly to the bottom 
line.

All Fixed and 
Variable Expenses

Rent, Leases, Payroll
Insurance, Advertising, 
Materials, Subcontracts, 
etc .



ALL-CASH SALES TRADE SALES

100,000,000 Cash Sales 10,000,000
(70% Cash 30% ATS Dollars)

90,000,000 Cash Exp 7,000,000 Cash

- 3,000,000 - 6,500,000 (65% of 10M)

87,000,000 500,000

10,000,000 Net Profit 3,000,000 ATS Dollars

500,000

3,000,000

13,500,000 Total Net Profits

Increase in Profits: 35% (3,500,000)
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XYZ Construction Company

Note: This results in an annual increase in profits for XYZ Construction 
Company of 35% or $3,500,000. 

All Fixed and 
Variable Expenses

Rent, Leases, Payroll
Insurance, Advertising, 
Materials, Subcontracts, 
etc .



Swiss companies have enjoyed these 
benefits for many years. 

As the same services are made 
available to American companies it is 
reasonable to expect similar results 
for U.S. companies.
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Qualifications for Membership

A business must belong to one of these sectors:

• Construction
• Manufacturing
• Hospitality
• Professional Services
• Retail (B2B)
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Qualifications for Membership

• B2B enterprises, well established and creditworthy

• Have unsold/unused inventory and/or capacity, i.e. the
ability and desire to increase sales

• Have use for goods and services provided by companies
in the sectors serviced by the System  

There are other qualifying factors, such as the company's 
gross sales and its estimated ability to spend trade credits 
and to establish if a company qualifies for membership. 
Contact our company for details. 
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Subsidiary Companies of the 

www.hawkgroup.info

American Trade System
www.americantradesystem.com

Contact:  Ezio Valentini
Email: ezio@americantradesystem.com
Phone: (775) 852-6280
Skype: ezio_valentini


